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Congratulations to the Southern Nevada NAIOP Chapter for your contributions to the  

market’s recent success.

From founding the Northern Nevada Chapter to active involvement at the national level and  

in chapters across the nation, we have been proud NAIOP supporters for many decades. 

DERMODY PROPERTIES IS PROUD  
TO SUPPORT NAIOP 

Dermody.com/Cheyenne

A Dermody Properties project  

represented by Colliers International: 

Susan Borst (702.836.3719)

Dan Doherty (702.836.3707)

Dermody Properties has been 

developing industrial facilities in  

Las Vegas since 1974. LogistiCenter 

at Cheyenne is just one of the many 

examples of the recent commercial  

and industrial success in Las Vegas.

233,169 SF Available in  
North Las Vegas

148,635 SF Leased

LogistiCenter SM at Cheyenne

Our Latest Development in Southern Nevada

http://www.Dermody.com/Cheyenne
http://www.Dermody.com/


Contact G.C. Garcia, Inc. today and find out how their experts can help your projects!

P 702.435.9909  |  F 702.435.0457  |  info@gcgarciainc.com

MAPPING
THE ROAD
TO SUCCESS Planning & Development Services Corporation

EVERY business has a human component, whether it’s the 
business owner with a dream or the real estate develop-
ment company developing commercial property for ten-
ant businesses to occupy.
 Every business location falls into a governmental juris-
diction, and every jurisdiction has its own departments and 
agencies, each of which have their own sets of rules and 
regulations for development and land use planning.
 Not every business owner can afford the time it takes to 
understand the “red tape” and governmental requirements 
for entitlements, permits and business licenses. The pro-
cess can be long and confusing, and a misstep along the 
way can mean the difference between opening the busi-
ness on time – and maybe not opening at all. 
 Before a commercial real estate developer or tenant pours 
money into building a project or making tenant improve-
ments for a specific use, the developer needs an in-depth 
understanding of the allowable uses for the property and to 
know all the proper approvals, permits and licenses are in 
place. Fully understanding realistic timelines is also critical. 
 Before either the developer or the business owner moves 
forward, they need to navigate the maze of requirements 
and regulations for every governmental agency or other en-
tity involved – which could be city, county and state, or enti-
ties such as utilities or flood or redevelopment districts. 
 “Entitlements are government permissions designed to 
get land use approval from the governmental entities in-
volved. We do that in the zoning and land use area of our 
company, so properties getting re-zoned, properties getting 
special permissions (like a tavern or bar), those would in-
clude the design of buildings, the landscaping plans, traffic 
and all the elements associated with bringing a new proj-
ect for approval by the jurisdiction,” said George Garcia.
 Fortunately, there is help along the way. G.C. Garcia, 
Inc., which works in all Southern Nevada jurisdictions, is 
a well-established, well-respected land use planning and 
development services firm founded by George Garcia. The 
company’s principals can assist owners and developers 
working in retail, multifamily, residential, office, gaming, 
mixed use, master planned or redevelopment projects un-

derstand and make their way through the maze of agencies 
and regulations inherent in land use and development. The 
firm has experience in jurisdictions including Las Vegas, 
North Las Vegas, Henderson, Clark County and Mesquite.
 George Garcia has more than 30 years experience in 
the industry. Before opening G.C. Garcia in 1995, he served 
as planning director for the City of Henderson, and prior to 
that, assistant planning director for Overland Park, Kansas.
 G.C. Garcia can assist throughout the development or 
retrofit process, and offers services including entitlements, 
permitting, business licensing including privilege licenses 
(special use such as gaming or liquor). The firm can help to 
not only navigate but expedite the red tape process and help 
business owners or developers in understanding the maze of 
government entities that lies between dream and fruition.
 G.C. Garcia can also assist with community outreach 
and act as liaison to neighborhoods where new develop-
ment is underway, so that existing residents, tenants and 
business owners understand the changes that new devel-
opment will bring and the new development can find its 
place in the existing neighborhood. 
 The best time to contact G.C. Garcia is at the beginning 
of a project, when the idea is still a dream. The company 
can assist with due diligence and site selection, and help 
prevent missteps that cost time and money.
 “We can assist prospective businesses or property own-
ers to identify and locate properties that are suitable for 
the business the owner wants to undertake,” said Garcia. 
“We can help find suitable locations or evaluate loca-
tions they’ve found from a zoning and land use standpoint 
and also from understanding the regulations involved that 
could affect the ability to make the site workable.”
 “We help businesses get through the process as expe-
ditiously as possible with results as close as possible to 
the results they’re looking for, and to accomplish all those 
things in a very complex environment,” said Garcia.
 For businesses looking to build, develop or redevelop 
property, it makes sense to hire experts to handle entitle-
ments, permitting, due diligence and site selection. It’s one 
less thing to worry about on the road to success.

NEVADA BUSINESS MAGAZINE ADVERTORIAL

THE RED TAPE SHERPA
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 IN 2016, NAIOP Southern Nevada will be celebrating its 30th anniversary as the 
premier commercial real estate development organization in Southern Nevada, a mile-
stone that we are very proud to achieve. The 30-year history has been a success due 
to NAIOP’s leadership. We are motivated and inspired to influence decisions by leading 
and executing a policy agenda that focuses on our dedicated members and the com-
mercial development industry.  We hope this special publication gives you a sense of who NAIOP Southern Nevada 
is, where we have been and where we are going in the next 30 years. 
 NAIOP is the premier commercial real estate association in North America with 
nearly 18,000 members.  It’s an organization representing the interest of investors, de-
velopers and owners of commercial real estate.  We are an organization that is home to 
companies and professionals focusing on retail, office, industrial, mixed-use and multi-
family, among others.  
 Our members enjoy the benefits of our highly acclaimed education programs, re-
search and conferences that connect them to the people and opportunities needed to 
grow their business.  And while our members are busy learning and networking, we’re 
advocating and lobbying for their interests at the federal, state and local levels.  
 NAIOP Southern Nevada’s Chapter is the voice of business and commercial devel-
opment for Southern Nevada with 400 members. Our Government Affairs Committee is 
focused on leading advocacy efforts to support the overall business climate in our com-
munity. We do that by building and strengthening those key relationships with policymak-
ers who are implementing decisions at the local, county, state and federal levels; those 
decisions may have a major impact on commercial development today and in the future. 
 It is important to recognize that not only is commercial development a response to 
economic growth in a healthy community, it is part of the process of growth ... a process 
that benefits everyone by encouraging private investment and a stronger community.
 Here’s to continued success for the next 30 years.

Charles Van Geel
Chapter President
NAIOP Southern Nevada
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BY relying on the strong foundation 

formed by its members, and finding new 

ways to serve those members, NAIOP 

Southern Nevada has come out of the 

economic downturn stronger than ever.

 The premier association for commer-

cial real estate professionals, NAIOP, the 

Commercial Real Estate Development 

Association, offers educational and net-

working opportunities, and also serves as 

advocate for the industry and for healthy, 

sustainable development. 

 As the organization approaches its 

30th anniversary in 2016, the members, 

comprised of developers, brokers, own-

ers and property managers as well as 

general contractors, bankers, archi-

tects, engineers, title companies and 

attorneys, collectively look toward a 

brighter future.

NAIOP
STRONG

by Jennifer Rachel Baumer

http://www.naiop.org/
http://www.nevadabusiness.com/2015/10/naiop-strong/?utm_source=PDF&utm_medium=PDF&utm_campaign=PDF%20PDF%20October%202015
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Construction projects are fertile breeding grounds for disputes,  
and claims are an inevitable part of the process. Our construction 
lawyers understand the issues and complexities surrounding capital 

development projects. When you’re stuck, we can dig you out.

Hit a Brick Wall?

We Can Help

Kevin Stolworthy 702.678.5070  // armstrongteasdale.com
NEVADA   MISSOURI   KANSAS   COLORADO   ILLINOIS   SHANGHAI

Past, Present and
Future in Nevada
 Nevada’s commercial real estate in-

dustry has, in this century alone, sur-

vived one of the highest peaks in history, 

with land prices soaring and builders 

building. The industry has also, in less 

than 10 years, faced the worst recession 

since the Great Depression. Professional 

organizations were no more exempt than 

businesses, business owners and em-

ployees. NAIOP membership dipped and 

programs vanished. NAIOP, however, is a 

professional association dedicated to its 

membership, and that membership came 

through for the organization. 

 Jason Otter, Community Service 

chair, joined in 2006 as a University of 

Nevada Las Vegas (UNLV) student mem-

ber. “There was a great buzz around [as-

sociation] events, and we had a maximum 

amount of members who were sponsors 

and who were involved.”

 Even though the recession made 

membership numbers drop, core mem-

bers, key players in Las Vegas’ commer-

cial real estate market, remained. They 

understood the value of NAIOP and now 

the buzz is back.

 Nevada’s commercial real estate mar-

ket is healthy again. The office market is 

still down, but industrial and retail prop-

erties are coming back, demand is ris-

ing and professionals are in full swing. 

“NAIOP stayed relevant for me during 

the recession. Even now, in the chang-

ing economy, I’m still actively doing deals 

CELEBRATING 30 YEARS

Charles

Van Geel
President
NAIOP Southern Nevada

CHRISTUCKERLV.COM

GRAPHIC 

&  P H O T O G R A P H Y

http://www.christuckerlv.com
http://www.armstrongteasdale.com
http://www.armstrongteasdale.com
https://www.unlv.edu/
https://www.unlv.edu/
http://www.nevadabusiness.com/2015/10/naiop-strong/?utm_source=PDF&utm_medium=PDF&utm_campaign=PDF%20PDF%20October%202015
http://www.nevadabusiness.com/?utm_source=PDF&utm_medium=PDF&utm_campaign=PDF%20PDF%20October%202015
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Ryan W. Koning
Practice Areas
• General Contracting • Self Perform
• Construction Management • Design Build

 As the founder of Beacon Southwest, Ryan’s 
broad commercial construction experience allows 
him to communicate knowledgeably with his cli-
ents to facilitate a successful outcome. The variety 
of projects awarded has been as diversified as his 
clientele.  Whether it is a retail space, office ware-
house, restaurant, corporate office or ground up, 
all receive Ryan’s commitment to excellence. The 
infrastructure compiled of dedicated office staff, 
skilled site workers and equipment make Beacon 
Southwest a proficient contractor that can respond 
quickly and professionally.  Ryan and his firm have 
a proven track record of completing jobs on time 
and within budget.  He holds contractor’s licenses 
in Nevada, Utah and California allowing flexibility 
for companies that are expanding their locations. 
After decades involved in construction, Ryan still 
enjoys this fast paced and challenging field.

Beacon Southwest

3824 Civic Center Drive
North Las Vegas, NV 89030

P 702.643.4142
F 702.515.2549

rkoning@beaconsw.com

www.beaconsw.com

ADVERTORIAL PROFILE

CELEBRATING 30 YEARS

with key members that I’ve met through 

the organization,” said Otter.

 As the market changes, NAIOP re-

mains relevant because it focuses on and 

facilitates business between members – at 

heart, it’s a business organization. Formed 

in 1986, the focus was originally more so-

cial. Today the association provides mem-

bers with networking and educational op-

portunities, and organizes special events 

like the Spotlight Awards and the annual 

informational bus tour. NAIOP also has an 

active Government Affairs Committee. 

 The legislative side of the indus-

try has changed dramatically in recent 

years, according to Frank Martin, CEO, 

Martin-Harris Construction. “Building 

codes change all the time and NAIOP’s 

always on the forefront of those changes. 

There are many instances where NAIOP 

and the Contractor’s Association work in 

partnership because the laws or regula-

tions being proposed are not good for 

either side. We do our very best work 

together to make sure we get laws and 

regulations that work well for the industry 

while protecting the general public.” 

 The most important component to 

Charles Van Geel, chapter president, is 

advocacy at local, state and federal lev-

els. “NAIOP plays a huge role in advanc-

ing responsible commercial development 

and public policy,” said Van Geel.

NAIOP Forecast Event 2015  (L to R) Charles Van Geel (at podium), Adam Malan, Randy Broadhead, Jennifer Levine, Scott Gragson and Kyle Nagy

   NAIOP Southern Nevada

Jason

Otter
Chair
Community Service 
Committee

mailto:rkoning@beaconsw.com
http://www.beaconsw.com
http://www.martinharris.com/
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You feel the need to grow. To expand.  

To build your business into a juggernaut. 

You need Nevada State Bank. Our 

specialists have vision. And know-how. 

And real pioneering spirit, with a drive  

to make things happen. This is your 

future we’re talking about. So talk to 

a bank that gets it. And gets it right.

 

BRING YOUR BANKING HOME.

BANKING MEANS IMPROVING 

Product terms and conditions apply.  

nsbank.com  |  866.542.1121

http://www.nsbank.com
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The CCIM Network represents a diverse group of commercial real estate professionals that 
reflect multiple disciplines within the industry, including leasing, appraisal, commercial brokerage, 

investments, property management, lending/mortgage banking, legal and development.

Site Selection  |  Development  |  Brokerage  |  Leasing
Valuation  |  Lending  |  Investment Analysis

E X P E R T S  I N  C O M M E R C I A L  I N V E S T M E N T  R E A L  E S T A T E

Now More Than Ever...
Some Things in Life

Demand Total Expertise

To contact a CCIM expert in your market,
call 702-798-5156 or visit www.ccim.com

Anne Alba
Sharon Beesley
Susan Borst
Lisa Callahan
Melissa Campanella
Jeff Chain
Don Chism
Robin Civish
Elizabeth Clare
Carol Cline-Ong
Garry L. Cuff
Sean Deson
Mollie E. Doyle
Thomas A. Drescher II
Michael R. Dunn
Phillip Dunning

Roy Easton
Mohammed Ehsan
Alan D. Erickson
Elissa Fiedler
Marlene Fujita Winkel
Frank P. Gatski
William A. Gayler
Adam Gregory
Terry L. Hamilton
Andrew Hantges
Mike Hillis
Jan Hoback
Robyn Hogan
Cathy Jones
Soozi Jones Walker
Jarrad Katz
Eric J. Larkin
Devin Lee

Jason Lesley
Jennifer Levine
Andrew S. Levy
Meaghan Levy
Michael J. Longi
Richard B. Lybbert
Charlie Mack
Charles Martin
Ryan Martin
Christopher McGarey
Bobbi Miracle
Jeffrey Mitchell
Hayim Mizrachi
Barry R. Moore
Susanne Moore
E. Thomas Naseef
Ron Opfer
Michael L. Pearce

Jack A. Rappaport
Robert L. Reel
Bridget Richards
Christopher Richardson
Tedd B. Rosenstein
Christina Roush
Cindy Santilena
Stacy Scheer
Brian Sorrentino
Lucinda Stanley
David P. Strickland
Lauren Tabeek
Mike Tabeek
Gene Trowbridge, Esq.
Al Twainy
David G. Verwer
James Weld
Jack Woodcock

Local CCIM
Designees

http://www.ccim.com
http://www.ccim.com
http://www.ccim.com
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Government Affairs
 John Ramous chairs the Government 

Affairs Committee with co-chairs Mike 

Montandon and Sallie Doebler. Each fo-

cuses on one of the three faces of gov-

ernment – federal, state and local – and 

covers for the others when necessary. 

 Throughout the recession, the commit-

tee delivered the most up-to-date informa-

tion to members.  Sallie Doebler served as 

chapter president in 2011 and found Gov-

ernment Affairs to be an essential service 

for members. “Large companies, like Cen-

turyLink and NV Energy, have entire gov-

ernment affairs divisions,” said Montan-

don. “Ninety-eight percent of companies 

out there don’t – they can’t afford it.” 

 “It’s hard to be one small voice if you’re 

an owner or someone working in the indus-

try,” said Doebler. “But when we work collec-

tively with one voice, we have a much greater 

impact. We want to make it clear to all our 

legislators and elected officials that we want 

to be at the table, that we’re a resource.”

 Government Affairs also educates 

members on legislative and regulatory 

changes within municipalities, breaking 

down and explaining the new processes, 

said Montandon. 

 NAIOP’s focus as an organization is 

specifically on development, so the com-

mittee looks at issues that may affect the 

   NAIOP Southern Nevada

“Our networking opportunities are unparalleled. 
We have the ‘Who’s Who’ of commercial real 
estate and the knowledge base and contacts 

that help a member’s company.”

— Charles Van Geel

http://www.buildwithdcbg.com
http://www.buildwithdcbg.com
http://www.centurylink.com/
http://www.centurylink.com/
https://www.nvenergy.com/
http://www.nevadabusiness.com/2015/10/naiop-strong/?utm_source=PDF&utm_medium=PDF&utm_campaign=PDF%20PDF%20October%202015
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ability to develop properties, and advo-

cates for real estate owners and property 

managers.

 Government Affairs has remained 

consistently active, working and advo-

cating in the changing market. During 

Legislature years, Ramous said, Govern-

ment Affairs and the Education Commit-

tees work together to present a monthly 

lunch panel to break down and explain 

the impact of new laws and regulations 

coming out of the session. “It’s about 

understanding the issues better and 

working together as a community,” said 

Ramous. 

 NAIOP networking provides members 

access to the top industry professionals 

in Southern Nevada’s commercial real 

estate scene. And, as the industry recov-

ers, more members participate in com-

mittees like the Political Action Commit-

tee that helps support elected officials, 

and annual events like golf tournaments 

and bus tours, events starting up again in 

the now-healthy market.

Membership 

 Like many organizations, NAIOP 

membership declined during the eco-

nomic downturn. Membership fell to 325 

members, said Matthew Hoyt, who took 

on the Membership committee chair 

in 2014. Now the numbers are climbing 

again, approaching the year-end goal of 

400. “I think some of the growth has to 

do with the improving economy,” said 

Hoyt. “Members aren’t as worried about 

CELEBRATING 30 YEARS

John

Ramous
Chair
Government Affairs 
Committee
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Nevada State Contractor’s Board Arizona Registrar of Contractors  California State Contractors Board     Utah State Contractors Board
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BUILDING 
YOUR 
VISION

SINCE 1984

385 PILOT ROAD LAS VEGAS 702.367.1040 BURKECGI.COM

https://www.burkecgi.com
https://www.burkecgi.com
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Matthew

Hoyt
Chair
Membership Committee

spending their money on membership, or 

toward sponsorship and support of the 

organization.”

 Tom Thomas, managing member, 

Thomas & Mack Development Group, 

a longtime NAIOP member, sees mem-

bership numbers as a direct reflec-

tion of the health of the industry. “But 

the strength of the organization is that 

members found their voice in state poli-

tics and with economic decision mak-

ers in the community, and were able to 

keep the industry vibrant and moving 

forward.” 

 Everything dipped during the reces-

sion, including breakfast meetings and 

mixers, but where the summer bowling 

tournament only had 18 lanes in 2013, 

there were 28 lanes played in 2015.

 As the market continues to improve, 

Hoyt expects that principal membership 

– owners and developers – will continue 

to increase, as will membership from 

support services that work with those 

principal members. 

Community Service
 NAIOP’s Community Service Com-

mittee works to identify specific commu-

nity needs. Assistance from the associa-

tion can range from food and clothing to 

building or renovating buildings to pro-

vide shelter. Jason Otter chose to chair 

the committee in part to set an example 

of the importance of giving back for his 

two young sons.

CELEBRATING 30 YEARS

Las Vegas  702.895.9322    |    Ogden  801.627.1403    |    Salt Lake City  801.532.0123

“The commitment to quality and understanding of the importance of a cohesive 
design has made this a great partnership enabling solutions to budget constraints, 
meeting functional and aesthetic goals throughout each project.”

 Jodi Martinez
 Assistant Project Manager, 
 The District at Green Valley

R&O Construction beauti�ed 
this corridor in Henderson, Nevada 
with convenient parking and 
vehicular access along the 
storefronts of the restaurants 
and retail shops, and added 
a splash pad.

The District at Green Valley 4.75x7.25.pdf   1   7/6/15   6:09 PM

https://www.randoco.com
mailto:francie@westernrisk.com
https://www.westernrisk.com
http://www.thomas-mack.com/
http://www.nevadabusiness.com/2015/10/naiop-strong/?utm_source=PDF&utm_medium=PDF&utm_campaign=PDF%20PDF%20October%202015
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All credit decisions subject to credit approval. 
© 2015 Wells Fargo Bank, N.A. All rights reserved.  
Member FDIC. (1349501_16002)

No matter what stage your business is in, Wells Fargo may be able to help you with the 
financing you need. We have lending options, including:

• Commercial real estate loans • Vehicle financing 
• Construction loans • Lines of credit 
• Equipment financing  • And more

Plus you’ll also have a dedicated business banker to help you along the way.  
By getting to know you and your business, our experienced business bankers can tailor 
options to help meet your specific financial needs.

Come see a Wells Fargo business banker about financing the growth of your business 
today. 

Northern Nevada Region  •  5340 Kietzke Lane  •  775-689-6140  
Southern Nevada Region  •  6325 S. Rainbow Blvd.  •  702-247-5372

wellsfargo.com

Helping build businesses  
across the Nevada Region

https://www.wellsfargo.com
https://www.wellsfargo.com
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Growing with Nevada since 1954

www.JohnMartinNevada.com

T: 702.248.7000

CELEBRATING 30 YEARS

 “Committee work brings members to-

gether. The way to maximize your mem-

bership is to get involved, whether through 

the networking events or specifically 

through joining a committee,” said Otter.

 One of the evolving community ser-

vice projects is the NAIOP scholarship 

to the Colleges of Business and Engi-

neering at UNLV. According to longtime 

member and former chapter president 

John Restrepo, the scholarship fund 

is up in the $75,000 to $80,000 range, 

and one of the most important outreach 

projects. 

Programs
and Education
 The Program Committee, tasked 

with putting together timely topics for 

the monthly programs, watches issues 

pertinent to the CRE industry in order to       

offer current trends and events as well as 

topics that provide a great draw annually. 

Two such events are developer and land-

lord panels, particular favorites because 

members want opportunities to network 

with the top developers and landlords in 

Southern Nevada. 

 “Our networking opportunities are un-

paralleled,” said Van Geel. “We have the 

‘Who’s Who’ of commercial real estate 

and the knowledge base and contacts 

that help a member’s company. When 

members can introduce themselves and 

their companies to their constituents, a 

2015 NAIOP Golf Tournament

   NAIOP Southern Nevada

http://www.JohnMartinNevada.com
https://www.JohnMartinNevada.com
http://www.nevadabusiness.com/2015/10/naiop-strong/?utm_source=PDF&utm_medium=PDF&utm_campaign=PDF%20PDF%20October%202015
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https://www.lvchamber.com
https://www.lvchamber.com
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C E L E B R A T I N G

NAIOP THROUGH
THE YEARS

1986
NAIOP Southern Nevada

Founded (Donald Haze was
the founding President)

1988
First Bus Tour is held

1990
Hires Chapter Executive

Katrina Bruce

1993
Received first Chapter

Merit Award for Education

1994
Established CREPAC

(Commercial Real Estate
Political Action Committee)

1995
President Micki Johnson

received Chapter Merit Award
for Outstanding Contribution

by a Chapter President

1997
Established the Spotlight

Awards Program

1998
Established the President’s
Circle Sponsorship Program

1999
Was the first organization to invite
then candidate Oscar Goodman
to appear on a candidate panel

2000
Chapter grew to the fifth
largest in North America

2001
Launched first website

(naiopnv.org)

2005
Created Sustainable

Development Committee

2006
Created Community
Service Committee

2007
NAIOP’s UNLV Foundation

Scholarship is fully endowed

2008
Established Developing

Leaders Institute

2009
NAIOP re-brands to

include retail and
multi-family developers

2011
Sallie Doebler wins

NAIOP National Volunteer
of the Year Award

2013
Grand Opening of the

Casey Jones Health Center
on the campus of the

Elaine Wynn Elementary School

2015
Bus Tour Returns

Bus Tour  |  Forecast  |  Communications  |  Community Service  |  DLI  |  Education

Finance  |  Golf Tournaments  |  Government Affairs  |  Membership  |  Programs

Sponsorship  |  Spotlight Awards  |  Sustainable Development

COMMITTEES

http://www.nevadabusiness.com/?utm_source=PDF&utm_medium=PDF&utm_campaign=PDF%20PDF%20October%202015


21NAIOP   NEVADA BUSINESS MAGAZINE

“It’s about understanding the issues better and 
working together as a community.”

— John Ramous

business relationship introduction can 

be nurtured from there.”

 “We have the flexibility to provide pro-

gramming on new and emerging topics 

like unmanned aerial vehicles,” said Dana 

Berggren, Program Committee chair. 

“That was a strong draw – the emerging 

tech industry makes for strong atten-

dance.” Another strong draw is the Leg-

islative session review panel the Govern-

ment Affairs Committee puts on in August. 

 The Program and Education Commit-

tees provide workshops and education 

from top developers and industry veter-

ans members can’t find anywhere else.  

The recovering market means the return 

of the bus tour event which showcases 

development projects recently complet-

ed or currently under construction, and 

educates members on development and 

deal activity in the Las Vegas market, 

information presented by members in-

volved with those projects. 

 Van Geel finds the Education Commit-

tee to be one of the most important com-

ponents of NAIOP. Members benefit by 

hearing about trends before the general 

public does. One real life example, a NAIOP 

member was contemplating buying a build-

ing to house his architectural firm. Because 

he regularly attended NAIOP’s breakfast 

meetings and education events, he felt 

   NAIOP Southern Nevada

Need more information? 
Contact Larry at (702) 262-6032 or visit our 

web site at www.lmconstructionco.com.

‘Building From Your Point of View’

 n SW corner of Sunset & Torrey Pines

 n Located in SW 215 corridor

 n Great access to 215 & 15 freeways

 n Concrete tilt construction

 n Covered loading docks

 n 32’ clear ESFR

 n Divisible from 20,000 sf - 45,000 sf

 n Q3 2016 occupancy

    Coming Summer of 2016 
Another Quality Design Build Project by:

 Nevada Idaho Arizona Utah
 NV Lic. B20042596A  ID Lic. RCE 25716 AZ Lic. R0C234591 UT Lic. 6132191-5501
 NV Lic. C40047156

SunSet PineS 
CommerCe Center

FREEMAN 

DECORATING

I-215

SUNSET

http://www.lmconstructionco.com
https://www.lmconstruction.com/
http://www.nevadabusiness.com/2015/10/naiop-strong/?utm_source=PDF&utm_medium=PDF&utm_campaign=PDF%20PDF%20October%202015
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THE industrial market in Las Vegas is the strongest it 

has been in the past eight years. With recent absorp-

tion rates positive, the delivery of new industrial space is 

projected to grow significantly over the next four years.

 Numerous companies have sought larger spaces 

for distribution and manufacturing operations, and until 

recently, were unable to find suitable space in the Las 

Vegas Valley. Local developers are working to meet this 

growing demand, with some even building on spec for 

the first time in years. 

 At Nevada State Bank, we are committed helping 

our clients expand or begin new ventures.

 We’re making construction and term loans for multi-

family, industrial, office, retail and just about any other 

commercial product type needed to start or expand a 

business.

 For more than 55 years, Nevada State Bank has 

emphasized hiring experienced lenders who under-

stand the local commercial real estate market and 

who are in constant contact with other developers 

and end users. We not only have the experience, but 

also the local representation and decision-making to 

understand our client’s vision and respond quickly to 

their needs.

 Recent projects funded by Nevada State Bank include:

• 147,000-square-foot medical office term loan in 

Nevada

• 311,000-square-foot industrial construction loan 

in Nevada

•  250,000-square-foot industrial construction loan 

in Texas

• 42,904-square-foot VA medical office term loan in 

Colorado

Our rates are competitive, and our focus is on providing 

our customers flexibility, tailoring each loan to the bor-

rower’s requirements. Member FDIC

NEVADA STATE BANK ON GROWTH

Sinetix can deliver an innovative, customized solution that helps  
your business solve any problem and seize any opportunity. 

We have helped more than 1,000 companies—and can help you too.

Discover what our combined knowledge, experience,  
insights and commitment can achieve for you. 

Discover Sinetix, today. Visit sinetix.com and find out how to qualify.
Las Vegas | San Francisco | New York

SINETIX IS THE POWER OF INNOVATION. THE CATALYST  
FOR EXPONENTIAL GROWTH IN YOUR BUSINESS.

https://www.sinetex.com
https://www.sinetex.com
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break into the market. It creates a peer sys-

tem, and is “important in a NAIOP sense 

because we want the organization to go for-

ward,” said committee chair Jennifer Turchin. 

 The 12 month DLI training program 

kicks off a theoretical development pro-

gram with a retreat, then goes from site 

acquisition through design and con-

struction, ending with a presentation to 

the “Development Dudes, LLC”, a group 

comprised of NAIOP board members.

 “We’ve had lawyers and brokers, con-

tractors and architects do the program 

because it gives everyone the back-

ground knowledge of the other people in 

the development process,” said Turchin. 

Through the downturn there weren’t 

many people entering the field or com-

pany owners willing to send their staff to 

a class; that has since changed.

 “What we’ve seen is a real uptick in 

interest in the last couple years. Where 

we didn’t have a class for a few years, 

it’s becoming ‘When does the next class 

start, I really want to send my staff, how 

can we support the program?’ People 

are really back in the development field 

and the market is doing well. Companies 

have some expendable money to send 

people to training,” said Turchin.

 DLI grads now chair committees and 

hold board positions.

2015 NAIOP August Breakfast Event
(L to R) John Ramous, Jon Ralston, Assemblyman Derek Armstrong, Assemblywoman Marilyn Kirkpatrick,

Senator Aaron D. Ford, Senator Ben Kieckhefer, Sallie Doebler and Charles Van Geel.

   NAIOP Southern Nevada

CONTINUES ON PAGE 28 [NAIOP]
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THE answer to longevity in an industry that is ever-

changing is to grow with the changes and innovate. 

Burke Construction Group Inc. breeds the spirit of inno-

vation through our company culture. At Burke, we know 

that our success is driven by our team members so they 

are actively encouraged to create, reimagine or modern-

ize any aspect of our company.  

 The foundation of our mission, vision and values 

drove us to seek innovation over the past year through 

employee feedback and recognition, continuous learn-

ing and improvement, evolving technology and collabo-

ration, developing and nurturing partnerships and envi-

ronmental awareness. 

 In our drive for continuous improvement, we encour-

aged employees to take risks, look for smarter ways to 

work, seek new ideas, reduce waste and use resources 

wisely in an effort to create value for our customers.  We 

set ambitious goals, stretched to meet them and then 

“raised the bar” again and again. 

 A recap of some employee driven initiatives include 

improved project delivery through optimized contract 

and payment management; cloud based data dispersal 

and document collection; better relationships and part-

nerships with project participants and enhanced water 

smart practices. Internally, our team members created a 

peer recognition program and our senior management 

team revamped the review process to intensify pioneer-

ing efforts.

 We are confident that through our support as a com-

pany, our team will maintain the vigorous Burke spirit. 

This propels us forward, garnering success in customer 

service (both internal and external) and positively im-

pacting project delivery. In finding our innovative style, 

we set the pace for our continued longevity.

BURKE CONSTRUCTION GROUP
 ON INNOVATION
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2015 NAIOP 
PRESIDENT'S CIRCLE 

SPONSORS
Commercial Alliance

DC Building Group, LLC

EJM Development Co.

ethos three Architecture

Harsch Investment Properties, LLC

Helix Electric

Marnell Properties

Martin-Harris Construction

McDonald Carano Wilson LLC

Newmark Grubb Knight Frank

PGAL

R & O Construction

The Korte Company

The PENTA Building Group, Inc.

Voit Real Estate Services

COPPER
Affordable Concepts, Inc.

Bank of Nevada 

Cardno

Coda Group

CommCap Advisors

Cushman & Wakefield | Commerce  

 Real Estate Solutions

Ecolife Development Corporation

Encompass Studio

First American Title Insurance Company

Focus Commercial Group

JMA Architecture Studios

Jones Lang LaSalle

Juliet Companies

LaPour

Lawyers Title 

Leavitt Insurance Agency

Lee & Sakahara Architects

Lied Institute for Real Estate

 Studies at UNLV

Marcus & Millichap

Nevada General Construction

Nevada State Bank

Nevada State Development

 Corporation

NOVA Geotechnical

 & Inspection Services

OGI Environmental, LLC

Tradewinds Construction

TWC Construction, Inc.

PLATINUM
Cox Business

GOLD
Inboxx

Majestic Realty Co.

Thomas & Mack Development Group

Walker Engineering

 

SILVER
American Nevada Company

CBRE

CenturyLink

CIP Real Estatae

Colliers International

DRI Tech Corporation

Heller Companies

Kolesar & Leatham, Chtd.

NV Energy

Panattoni Development Company

Prologis

BRONZE
Avison Young

Burke Construction Group, Inc.

http://www.nevadabusiness.com/?utm_source=PDF&utm_medium=PDF&utm_campaign=PDF%20PDF%20October%202015
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IN 1978, when Michael Dermody joined his father’s 
already-successful company, John Dermody, Inc., he 
quickly came to realize that the firm had the potential 
to grow into a national organization. To understand this 
potential, Dermody observed other leading firms and 
studied everything he could get his hands on pertain-
ing to the industry. His studies led him to a handbook 
compiled by an organization called NAIOP. It proved to 
be a useful tool for his organization. 
 “NAIOP got on my radar,” he said, adding that it 
was clearly, “an organization that had an understand-
ing of our business. As a young developer I saw their 
roadmap and felt it was very helpful.”
 After becoming president and CEO of Dermody 
Properties in the growing economy of 1983, the com-
pany continued to expand. In fact, its market share in-
creased by 50 percent over just several years, because 
clients wanted the company to expand to serve them 
across the nation. It soon became a national force in in-
dustrial development. 
 As a result, Dermody was even more exposed to 
what NAIOP offered the industry. He saw the value in 

bringing NAIOP to the Northern Nevada community. 
So in 1992, Dermody Properties led the effort to start a 
chapter in Reno. However, it was too early for the com-
munity to get NAIOP off the ground. It wasn’t until a few 
years later, with an even better economy, that Dermody 
Properties reinitiated its efforts and soon hosted the first 
NAIOP chapter in Reno.
 “One of the things I respect most about NAIOP is 
how they support developers, even through difficult 
economic times,” said Dermody. “All industries need 
a support group around them that provides a platform 
of education and mentoring. That’s what NAIOP is for 
us. Our company today is stronger than ever, and as we 
grow, NAIOP will continue to be one of our most impor-
tant team members.”
 Since its establishment in 1960, Dermody Properties 
has developed and leased over 45 million square feet of 
high quality facilities nationwide. They have been in the 
Las Vegas market since 1974 with more than four million 
square feet developed. The firm equates its success to 
its customer-centric focus, its responsiveness and long-
lasting client relationships.

DERMODY PROPERTIES’ JOURNEY 
TO SUCCESS WITH NAIOP

http://pentabldggroup.com
http://pentabldggroup.com
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The Future
 New technology is creating NAIOP’s fu-

ture, from panels on Nevada’s potential fu-

ture industries that draw members to events, 

to technology tracking attendance at those 

events to better present the most appealing 

breakfast meetings and mixers. 

 Embracing social media, NAIOP has 

improved communications with members, 

making them more aware of activities and 

keeping communications up to date on is-

sues where the organization is representing 

the members, said Restrepo. 

 DLI alumni looking at a future in CRE have 

opted to keep together as a peer group and 

put together continuing education tours with 

contractors and developers in order to learn 

what’s relevant and essential in today’s mar-

ket. As new members join from related indus-

tries, a more vibrant organization is created, 

offering more knowledge for members who 

are on more traditional career paths. NAIOP 

nationally re-branded from National Associa-

tion of Industrial and Office Properties to bet-

ter represent the addition of residential and 

retail developers to the organization.

 Expectation from most members is that 

the organization will continue to grow and to 

serve more commercial real estate industry 

professionals.

 “That we were able to adapt and provide 

value to our membership during the downturn 

was crucial,” said Jones, pointing out it takes 

an active leadership to continue to do so when 

the economy is in the process of failing. 

 “I’ve had new members join and tell me 

they walked into a breakfast meeting as a 

non-member, looked at a crowd of 200 peo-

ple and said, ‘This is an organization I need 

to be a member of,’” said Hoyt. They’re right. 

“Our members do a lot of business together. 

If I’m working with a bank and on the mort-

gage broker site, and have two lenders with 

the same vote for my client, I’ll choose the 

one who is a member of NAIOP.” 

 “If you’re an employee for a developer or 

a broker involved in commercial real estate, 

it is now almost a necessity that you be in-

volved in NAIOP,” said Otter. With so many 

key developers, brokers, contractors and 

vendors utilizing NAIOP relationships, hav-

ing an organization like NAIOP back you up 

is worth the investment.

 Van Geel’s seen NAIOP at the peak and 

the depth of the economy and watched it 

change. “NAIOP has become more vocal 

in the government affairs side, and we now 

have a voice at the table. We have full time 

lobbyists and the organization’s government 

affairs at a national level in Washington, DC, 

means no matter what the size of the com-

pany, by being a member, you have a voice 

at the table, a collective voice. And, given the 

makeup of NAIOP, a powerful voice. Com-

mercial real estate has contributed greatly to 

the economy, billions of dollars in personal 

earnings, and supports millions of jobs,” ex-

plained Van Geel.

 “For me, NAIOP is the single most im-

portant thing for my career in this industry,” 

added Doebler.

Contact Us
NAIOP Southern Nevada Chapter

P.O. Box 96694 

Las Vegas, NV 89193-6694 

Katrina Bruce, Chapter Executive

P (702) 798-7194 

F (702) 798-8653 

katrina@naiopnv.org

naiopnv.org

CELEBRATING 30 YEARS

Jennifer

Turchin
Chair
DLI Committee

CONTINUED FROM PAGE 24 [NAIOP]

Eric Reimschiissel
(702) 249-5811
ericr@americanpave.com

Mary Murphy
(702) 249-5601
mmurphy@americanpave.com

John Santistevan
(702) 701-3287
johns@americanpave.com

WE PROVIDE THE RIGHT 
TREATMENT TO THE RIGHT 
ROAD AT THE RIGHT TIME
AND AT THE RIGHT PRICE!

• Slurry Seal Type 1, 2, & 3

• Seal Coat-Latex Modified 
AMERICOAT-Manufactured
in Las Vegas by American
Pavement Preservation

• Crack Seal

• Asphalt Repairs and Patching

• Percol (divot repair)

• Asphalt Overlays
& New Asphalt Surfaces

• Asphalt Paving & New Construction

• Striping, Pavement Markings,
Sign Installation & Bumper Blocks

Asphalt

americanpave.com

THE LEADER
In Pavement Preservation 
For All Your Asphalt Needs!

mailto:katrina@naiopnv.org
mailto:ericr@americanpave.com
mailto:mmurphy@americanpave.com
mailto:johns@americanpave.com
http://naiopnv.org
http://www.naiop.org/
http://www.naiop.org/
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SR CONSTRUCTION
ON TEAMWORK

• LEED Construction

• Architectural Design & Engineering

• Planning & Entitlements

• Conceptual Estimating

• Permit Tracking/Expediting 

• Commissioning/Licensure 

• 24 Years Design/Build & CMAR Experience 

• Single Source Responsibility

• Integrated Project Delivery

• Design/Preconstruction/Construction

• Building Information Modeling (BIM)

• LEAN Construction 

SR CONSTRUCTION, INC. (SR) is a full service design/build general contractor founded in 1991 with the 

primary goal of providing clients with the highest degree of quality and greatest level of service on every project. 

 Our corporate philosophy consists of a team approach, design/build process that allows us to direct the 

integration of highly qualified architects, consultants, engineers, subcontractors and owner representatives to 

deliver a quality product on time and within budget. Open, timely and constant communication by all members 

of the team is the cornerstone of this participation. SR understands that the most important aspect of the team 

approach is the need to thoroughly comprehend the client’s vision, purpose and goals. 

 Celebrating our 24th year, SR has completed over 1,000 projects throughout the southwest to include the 

healthcare, hospitality and commercial office markets. President, Scott Loughridge, founded SR with a vision to 

ensure clients an enjoyable journey and earn their loyalty with a philosophy that has become recognized as The 

“SR Built” process. 

 Over two decades later, SR continues to grow and remains true to delivering our clients a quality product with 

unmatched service built upon trust and integrity with a willingness to go the extra mile. SR’s services include, 

but are not limited to the following:
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YOUR
DEALS:
IN PRINT

RED REPORT, A SPECIAL SECTION WITHIN

NEVADA BUSINESS MAGAZINE, FEATURES THE DEALS

YOU’RE DOING, FROM ACROSS NEVADA.

To get your sales, leases, projects and loans featured,

email donna@nevadabusiness.com.

NevadaBusiness.com

mailto:donna@nevadabusiness.com
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