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As

an organization, it’s clear that NAIOP works. The

commercial real estate development association serves
as the premier trade organization for commercial real
estate development professionals in Southern Nevada.
Membership includes brokers and developers as well as
general contractors, bankers, architects, engineers, title
companies and attorneys.

NEVADABUSINESS.COM
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CREAMERY
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NAIOP WORKS

Mike

Mixer
Board of Directors

In large part, it’s the people that make
the organization successful. “NAIOP provides a very professional level of likeminded business people in and around
the real estate world,” said Mike Mixer
who serves on the NAIOP board of directors. Membership also includes companies and service providers involved in
the development process from across
the commercial real estate spectrum.
“NAIOP is the glue that brings highly experienced and motivated people together
to conduct more business. It’s really a
one of a kind organization here in Las Vegas,” Mixer added.
“I got a call recently from an engineer
out of Cedar City, Utah, who said he was
thinking of opening up an office in the Las

BURKE CONSTRUCTION GROUP CELEBRATES
THIRTY YEARS IN SOUTHERN NEVADA

Vegas area and wanted to know how he

Burke Construction Group, a Southern Nevada general contractor, is cel-

NAIOP meeting. The engineer attended

ebrating its 30th anniversary in 2014. With more than 400 projects to its credit,

and, afterwards, “He came up to me

Burke employs more than 60 full-time employees and is responsible for more

and said, ‘wow, that just accomplished

than $100 million of construction work each year.

a month’s worth of new business devel-

could meet people and find business,”
said Mike Montandon, chapter president. Montandon suggested the monthly

“The past 30 years have witnessed steady growth for Burke and we’re

opment, people it would have taken me

poised for another great year!” said President & CEO Kevin Burke. “We are

a month just to find out who they were,

continuing to build a tremendous team to support our growth and look for-

contact and meet them.’”

ward to being a part of the construction community for decades to come.”
Since 1984, Burke has completed a number of landmark construction
projects in southern Nevada, including the recent LEED Platinum Certified
Corn Creek Visitor Center and the new LEED Gold Vadatech Corporate
Headquarters & Manufacturing Facility. Among its more recent projects in

“NAIOP facilitates introductions and
provides access to people who conduct business in various facets that are
meaningful to our business in terms of

Las Vegas, Burke is now building the new Asurion Call Center and the Bed

transactions. The organization provides

Bath & Beyond Harmon Distribution Facility.

a more efficient way of connecting the

“Burke’s commitment to Southern Nevada is a reflection of our mission,
vision and values as a good public partner and steward of the community.”

right people in the right situations,” said
Mixer.

said Tony Dazzio, Chief Marketing Officer. “We are proud to have created a

NAIOP gives everybody a seat at the

special bond with Southern Nevada over the past 30 years and we are excited

table and allows the leaders of the South-

to be a part of its growth and continued development in the future.”

ern Nevada’s commercial real estate industry the opportunity to work together.
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NAIOP Southern Nevada
Mike

Montandon
President

“When you pool together 80 percent of
the top developers in Southern Nevada,

“NAIOP members work together to keep the
organization relevant to today’s marketplace.
Everybody’s excited about deals that are going on
these days. So meetings now include 10 minutes
at the start to discuss current deals. ”

you have a strong, healthy voice,” said

— Mike Montandon

Charles Van Geel, chapter presidentelect. “We play a role to advance responsible commercial real estate development, and we’re also an advocate for

“The time for going to a function and

buy a piece of land and build an office

exchanging business cards with people

building. So a NAIOP broker conducts a

has passed,” said Bridget Richards, edu-

search for suitable locations. The prop-

cation chair. “We’re building long-term

erty is purchased, and a NAIOP member

While many trade organizations prom-

relationships with people and NAIOP is

title company handles title and escrow. A

ise to provide networking opportuni-

one of the few organizations where you

NAIOP architect designs the building, a

ties and bring people together, NAIOP

really see that.”

contractor who’s a member builds it and

effective public policy.”

How it Works
has been successfully delivering on that
promise since 1986.

One hypothetical example: a NAIOP

maybe NAIOP members outfit the build-

member who is a developer intends to

ing before tenants, who might also be

NAIOP NEVADA BUSINESS MAGAZINE
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committees

Charles

Van Geel
President-Elect

members, move in. “NAIOP works for all
these people in various ways, with all the

As an organization, NAIOP works through the active participation of its

different members involved in one single

membership. A variety of committees make up the Chapter and each

transaction,” said Mixer.

performs a specific function. Below is a list of NAIOP’s committees.

“This is a close knit community, so we
find ourselves interacting with each other

CHAPTER COMMITTEES:

Government Affairs

either on a deal by deal or building by

Communications

Membership

building basis,” said Van Geel. “American

Community Service

Programs

Nevada purposefully does business with

DLI

Sponsorship

NAIOP members; the general contrac-

Education

Spotlight Awards

tors that build our buildings, shopping

Golf Tournament

Sustainable Development

centers, medical buildings and so on, I’d
say in almost every single case that general contractor was also a NAIOP member, and the architect who designed that
building was also a NAIOP member.”

Working in
Government Affairs
An essential part of NAIOP and one of
the most beneficial committees for membership, the government affairs committee, provides the organization with access to Nevada’s legislative leadership.
“It’s a huge commitment and benefit
of NAIOP,” said Montandon. While large
companies like NV Energy have their own
government affairs department, most
companies don’t even have a budget for
it. Montandon added that the “government affairs group spends a lot of time
getting the policy makers in front of
NAIOP members but also gets NAIOP in

Sallie

Doebler
Government Affairs
Committee Co-Chair
8
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NAIOP Southern Nevada
John

Ramous
Government Affairs
Committee Co-Chair

front of policy makers. When the City of
Las Vegas decides it’s time to revamp a
section of building code, the first call they

“What’s unique about NAIOP is it’s specific
focus on commercial real estate development.
While we have complementary or ancillary
companies in different disciplines, we are focused
on commercial development. That’s part of what
makes NAIOP an unusual organization.”
— Sallie Doebler

make is to NAIOP. They sit down with us
and say, ‘We want to make sure we’ve
contacted the industry and you’re the industry, so we make that contact through
bler, government affairs committee co-

“From an industry standpoint, hav-

The government affairs committee is

chair and president of Business Source

ing a government affairs group means I

at the forefront of state legislative ses-

Nevada. “It’s imperative that our develop-

know that our voice is being heard within

sions, advocating legislation to help

ers are successful in their projects. That

the community and within the state and

members continue to be successful. “It’s

contributes to the health of our economy

we’re being represented,” added John

essential that we have the ability to en-

and community. Essentially we are the

Ramous, government affairs co-chair and

sure good legislation gets passed to help

voice of legislation in our industry and in

senior vice president, regional manager

keep a healthy industry,” said Sallie Doe-

the State of Nevada.”

for Harsch Investment Properties.

you.’”

NAIOP NEVADA BUSINESS MAGAZINE
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2014 naiop
president's
circle sponsors

Bridget

Richards
Education Committee Chair

Education Works
As chair of the education committee,
Richards is responsible for hosting the
“lunch and learn” workshops as well as
the several continuing education events,

PLATINUM

COPPER

Cox Business

Affordable Concepts, Inc.

cational lunches with professionals in

American Nevada Company

GOLD

different sectors of the commercial real

Bank of Nevada

estate industry allow members to ask

Majestic Realty Co.

Cardno

questions and understand that particu-

Thomas & Mack Development Group

CommCap Advisors

lar sector, which leads them to a better

SILVER

Cushman & Wakefield /
Commerce Real Estate Solutions

understanding of both the market as a

CBRE

Encompass Studio LLC

CIP Real Estate

ethos three Architecture

DRI Tech Corporation

First American Title
Insurance Company

EJM Development Co.
Heller Companies, LLC
Kolesar & Leatham, Chtd.
NV Energy
Wells Fargo Bank

BRONZE
Avison Young
Burke Construction Group, Inc.
Colliers International, Inc.
DC Building Group, LLC
Harsch Investment Properties, LLC

Focus Commercial Group
Jaynes Corporation
JMA Architecture Studios
Johnson Capital
Land Development Associates
LaPour
Leavitt Insurance Agency
Lee & Sakahara Architects
Marcus & Millichap
Nevada General Construction
Nevada State Bank

usually six or seven events annually. Edu-

whole and individual disciplines.
“We want to provide a deeper understanding of what’s going on in the industry,”
said Richards, who, as a broker, interacts
with a variety of professionals in different
disciplines. “If I’m faced with construction
issues, with planning issues, if I already understand what’s happening with the building codes, I’m in a better position to advise
my clients. If I’m in the know on current
changes to legislation or building codes,
I can better inform my clients and appear
more expert because I’m informed.” It’s the
sharing of information that gives NAIOP
members an edge in the business.
“As a result of participating on this

Helix Electric

Nevada State Development
Corporation

committee, I’ve put together business as

KTR Capital Partners

OGI Environmental, LLC

a result of more intimate dealings with

Marnell Properties

Reisman Sorokac

my committee members,” said Richards.

Martin-Harris Construction Co.

Sellen Sustainability, LLC

Monthly committee meetings allow mem-

Newmark Grubb Knight Frank

The Korte Company

bers to get to know each other and those

PGAL

Voit Real Estate Services

relationships lead to business.

Panattoni Development Company

Walker Engineering, LLC

Prologis
R & O Construction
The Penta Building Group, Inc.
US Bank

Jennifer

Turchin
DLI Committee Chair
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Dana

Berggren
Programs Committee Chair

Working with
Future Leaders
An off-shoot of the education committee, the Developing Leaders Institute (DLI)

Whether you are planning full scale Retail, Industrial or Big Box Distribution

is working to provide education and experi-

Centers, developing Offices or Restaurants, constructing Warehouses

ence for young real estate professionals.

or Showrooms; discover “Building From Your Point of View” with

Jennifer Turchin, DLI committee chair,
became involved with NAIOP through the

L M Construction’s Design Build Team, unlimited options abound, where
your vision becomes reality and accelerated schedules bring lower costs.

DLI program. Trained as an architect,
she’s not a broker or developer as many
in commercial real estate are. “I definitely have a much broader network than I
would if I’d stayed in the traditional architectural organizations,” said Turchin.
The DLI program takes 25 members
who are 35 and younger through a yearlong class that includes following a theoretical development project from start to

NAIOP Southern Nevada’s 2nd Annual

finish. “When it’s over, they present to
what we call the Development Dudes,
typically made up of NAIOP board members and longstanding members. It’s an
opportunity for everybody to work all the
way through a project,” said Turchin.
“I went through the DLI program and I
still work with people from my group on a
day to day basis. They comprise my core
relationship network,” Turchin added.

The REAL Story Behind the
Top DEALS of the Year

Programs Work
One of the ways NAIOP works towards
the success of their members is by getting them involved with other professionals in the real estate community. Participating in committees allows members
to meet monthly, getting to know each
other as they complete committee tasks.
The programs committee is tasked with
putting on the monthly programs. Working to create the most timely programs

Thursday, October 16, 2014
THE ORLEANS HOTEL & CASINO

4500 WEST TROPICANA AVENUE LAS VEGAS, NV | 1:00 - 5:30 PM
NAIOP NEVADA BUSINESS MAGAZINE
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NAIOP Southern Nevada
means committee members easily stay
abreast of current developments within
the Southern Nevada commercial real
estate community.

“It’s been pretty exciting just to see not only see
how many relationships generate business but to
remind people who may not even realize the latest
deal came through their NAIOP connections.”

“From that comes a greater source
of business-people I can refer my clients
to,”

said

Dana

Berggren,

programs

committee chair. “People who put in
the work to benefit the commercial real

— Mike Montandon

estate organization in Southern Nevada
will benefit from referrals and stronger
relationships within the commercial real
estate community.” Berggren was recently
elected to the NAIOP board of directors.

Working for Members

the best in Southern Nevada’s commercial

event committee, education, government

real estate industry gave Hoyt the oppor-

affairs, sponsorship – just join.

tunity to develop relationships in the busi-

“We want to provide every NAIOP mem-

“NAIOP made a difference for me in

ness. “I’d say over half the business I have

ber the best value for their dollar, and a lot

2009 and 2010 when I joined the Develop-

today comes from attending the Develop-

of that is making existing members aware

ing Leaders Institute,” said Matthew Hoyt,

ing Leaders Institute.”

of what they can do to maximize their

membership chair and an associate with

Through two events annually, the mem-

membership,” said Hoyt. Maximizing mem-

CommCap Advisors. The opportunity to in-

bership chair encourages members to join

bership can mean anything from joining a

teract with instructors and meet the best of

NAIOP committees, whether it’s the golf

committee to attending networking events.

Dwyer Engineering, Inc.
7310 Smoke Ranch Road,
Suite E
Las Vegas, NV 89128
P 702.254.2200
F 702.254.2236
ddwyer@dwyerengineering.com

www.dwyerengineering.net

R&O Construction Serving Southern
Nevada for Almost two decades
R&O

Construction is a large commercial construction company who

has been in the Las Vegas, Nevada market for nearly 20 years. They re-

David A. Dwyer, P.E.
Practice Areas
• Civil Engineering
• Land Development
A principal of Dwyer Engineering, David has 35
years of experience, ranging from the Alaska Pipeline, to Front Sight Nevada, to commercial and residential development. He is knowledgeable in the
requirements of governments, and agencies associated with development.
He has served as Project Manager/Engineer on
a multitude of projects. His experience includes design of roadway, grading, drainage structures, major
utility infrastructure, bid documents, specifications,
construction administration, and field inspection. He
is a member of the National Society of Professional
Engineers, American Society of Civil Engineers and is
active in Boys Scouts of America and the Kiwanis Club.
He is confident that his staff and its exemplary
record coincide with the level of quality and precision that you are looking for in your future development projects.

main optimistic about the construction climate with continuous projects
coming their way.
Some projects currently under construction include:
•

MarMaxx, the expansion/renovation of their existing distribution center in Las Vegas. Construction includes the expansion of an existing
409,948 sf structural steel/concrete tilt building.

•

Construction of a new 63,000 sf RW Garcia Tortilla Chip Food Processing facility at 4780 North Lamb Blvd. in Las Vegas.

•

Elysian at Green Valley in Henderson, a 619,933 square foot luxury
apartment complex. These townhomes and flats range in size from 740
to 1,860 square feet with the choice of one to three bedrooms, dens,
mezzanine levels and roof decks. Amenities include an indoor cabana
room, multiple pools and spas, a state-of-the-art fitness center and outdoor lounge areas.

•

Further slide additions at the Cowabunga Bay Water Park in Henderson.

ADVERTORIAL PROFILE
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NAIOP Southern Nevada
ganization. One project that the committee

Brandon

hopes to reveal by the end of the year is

Matthew

Wiegand

a complete revamp of the organization’s

Hoyt

website. In addition, the committee is re-

Membership Committee Chair

Communications
Committee Chair

sponsible for ensuring NAIOP’s internal
communications are up and running.
Communications Chair Brandon Wie-

For Hoyt, membership means being part of

gand is working to create a website that

Communications is also about get-

an organization that backs his interests as

can distill commercial real estate news in

ting the word out outside the organization.

a commercial real estate professional, and

Southern Nevada so rather than searching

“When I talk to folks about being engaged

a foundation for expanding a network of cli-

through multiple publications, members

in the membership, there are a multitude

ents and service providers.

will have the most current industry informa-

of reasons, from the educational aspect to

tion readily available. When not working to

the government affairs lobbying to giving a

keep NAIOP talking, Wiegand is the execu-

voice to the industry,” said Wiegand.

Working on
Communications

tive vice president of acquisitions and sales
for Focus Commercial Group.

NAIOP Works
for the Community

Responsible for ensuring NAIOP mem-

Wiegand is also bringing together vari-

bers are communicating effectively, the

ous committees to maximize experiences

communications committee does what its

so that development projects and lunch

Giving back is important to NAIOP

name implies: communicate. The commit-

meeting topics and programs come to-

members and they show their compas-

tee has a variety of projects and is largely

gether on the same theme or industry, each

sion through their efforts on behalf of the

geared around membership inside the or-

enhancing the other.

community. In 2007 the Southern Nevada

Exposure

•

Expertise

•

Results

Marcus & Millichap Has a History of Closing
and Track Record of Success
Below is a Sampling of Our Recent Activity
CLOSED

CLOSED

CLOSED

UNDER CONTRACT

Net-Leased Discount Store
Las Vegas, NV
$4,110,000

Shopping Center
Las Vegas, NV
$18,852,000

Single-Tenant
Las Vegas, NV
$3,000,000

Net-Leased Discount Store
Las Vegas, NV
$1,250,000

To access the largest exclusive inventory of properties, contact the market leader.

Justin C. White

Vice President
Las Vegas Office
(702) 215-7100
justin.white@marcusmillichap.com
Offices Throughout the U.S. and Canada

www.MarcusMillichap.com

NAIOP NEVADA BUSINESS MAGAZINE
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forecast
2015

Matt

Cook
Community Service
Committee Chair

NAIOP chapter formed the civic and community services committee to honor Casey
Jones, a former chapter president. “The

For the second year, NAIOP Southern Nevada, in coordination with the Lied

NAIOP Casey Jones fund, a component
fund of the Henderson Community Foun-

Institute for Real Estate Studies, Lee Business School, University of Nevada,

dation, provides an opportunity for the

Las Vegas will host Forecast 2015. The event provides commercial real es-

organization to give back to the commu-

tate professionals with the current market perspective for retail, office and

nity whether in time and talent or in fund-

industrial properties in Southern Nevada and gives NAIOP members the op-

raising activities,” said Matt Cook, com-

portunity to learn from industry experts. The 2014 event, which was held on

munity service committee chair. Cook isn’t

January 16th of that year, provided participants with three hours of continuing

directly involved in commercial real estate;

education credits from the Nevada Real Estate Commission and the Nevada

he works for Cragin & Pike Insurance | Risk

Commission of Appraisers of Real Estate.

Management | Surety in risk management,
and joined NAIOP as a way to network with
industry leaders.
The chapter serves a number of different nonprofit agencies. The organization
built a 1,200-square foot clinic at Elaine
Wynn Elementary School with donated

Marnell properties brings innovative
designs to Southern Nevada

time, talent, money and construction materials; anyone in that school district can
access care there. The clinic is now operated by Positively Kids. There’s also an
annual fund-raiser for Helping Hands of

Marnell Properties is a real estate development company that focuses

Vegas Valley and its annual food drive. In

on acquisition, development and management of commercial, revenue-

addition, NAIOP supports Street Teens, an

producing real estate holdings and long-term portfolios.

organization that helps homeless teenag-

The company specializes in acquiring sites in high-impact areas and

ers in Southern Nevada.

bringing to the commercial real estate market quality, location and lifestyle in all its development projects.
Between existing and planned developments, Marnell Properties
is bringing more than 1.3 million square feet of coveted and distinctive
commercial, retail and office space to the Las Vegas market.
Marnell Properties is a division of Marnell Companies, a leading consulting, architectural, design and construction firm, who for nearly three

Contact Us
NAIOP Southern Nevada Chapter
P.O. Box 96694
Las Vegas, NV 89193-6694

decades has defined the look and environment of Las Vegas through its
innovative architectural designs, interior designs and construction tech-

Katrina Bruce, Chapter Executive

niques for the most recognizable and internationally-acclaimed resort

P (702) 798-7194

hotel and gaming properties in the world.

F (702) 798-8653
katrina@naiopnv.org

naiopnv.org
14

NEVADA BUSINESS MAGAZINE NAIOP

NEVADABUSINESS.COM

YOU MIGHT NOT

KNOW IT

but I work for a company who builds projects in 18 STATES.
My company has been around SINCE 1980, and has more than 180 EMPLOYEES.
I may be only one of R&O’s 15 ESTIMATORS,
but when I’m the estimator on your project, “I WORK FOR YOU”.

933 Wall Avenue
Ogden, Utah 84404
801.627.1403
www.randoco.com

6787 Spencer Street
Las Vegas, Nevada 89119
702.895.9322

634 South 400 West
Salt Lake City, Utah 84101
801.532.0123

NAIOP Works: Join Today!

As the leading organization for developers, owners and related professionals in office, industrial, retail
and mixed-use real estate, the new NAIOP Southern Nevada offers numerous opportunities for its more
than 500 members to learn, connect and engage in issues impacting the industry.
We invite you to join us at our next mixer, seminar, breakfast program or event to discover how NAIOP
can work for you. For a complete schedule of events, visit www.naiopnv.org/upcoming_events
Come experience NAIOP...

(702) 798-7194 | www.naiopnv.org

