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Dear Nevada,
 As the Southern Nevada economy continues to rebound and improve, the 

commercial real estate industry follows the same trend. CRE professionals 

are busier than they have been in a decade and the market is growing. At the 

forefront are CCIM members who are the experts in commercial real estate 

as well as industry leaders. With extensive education and wide-ranging 

resources, CCIM designees are the go-to resource for commercial real estate 

and the very best in their field.

 As we have done for several years, CCIM designees are breaking barriers 

in their fields. We are educating and informing the market and we are behind 

the biggest deals in the industry. Raising expectations in every respect, CCIM 

members are also able to exceed those expectations through a vast network 

of professional support.

 I know from first-hand experience how vital the CCIM education is to doing 

buisness. Added to that is the professional networking available on both local 

and national levels and the community involvement of our local chapter. I 

can confidently say that being a CCIM is an essential part of my success in 

commercial real estate.

 The Southern Nevada CCIM Chapter, in particular, has a reputation for 

producing CRE leaders who are trustworthy and successful. Members 

have access to built-in support from the best professionals in the industry, 

the highest rated educational opportunities in the field and numerous 

opportunities to give back.

 If you are in commercial real estate, or even do business with those in the 

industry, there’s no better way to establish your credentials than with a CCIM 

designation. Talk to a CCIM today to find out more about the organization and 

what it can bring to your career. 

Highest Regards,

Christopher McGarey, CCIM

2018 President - Southern Nevada Chapter
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AMONG Southern 

Nevada’s commercial 

real estate professionals 

is an elite group of well-

educated, experienced, dedicated 

and charitable individuals called Certified 

Commercial Investment Members (CCIMs). 

    “Within CCIM there’s camaraderie and a 

community that I, in 30 years, have not seen in any 

other organization,” said Christopher McGarey, 

CCIM, of Berkshire Hathaway HS Nevada 

Properties. McGarey, who was awarded his CCIM 

pin in 2006, is the 2018 Southern Nevada CCIM 

Chapter president.

By Doresa Banning

Exceeding
Expectations

—CCIM Southern Nevada
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 In the Southern Nevada region, about 

75 individuals hold the designation of Certi-

fied Commercial Investment Member. Few-

er than 6 percent of the world’s commercial 

real estate professionals have achieved 

CCIM status. CCIMs are individuals whose 

real estate work is commercial focused and 

transaction based, such as brokers, lend-

ers, property managers and title agents.

 “CCIMs are known as an expert in their 

field,” explained Chris Richardson, CCIM, a 

director at Logic Commercial Real Estate. 

“They are serious about advancing and 

staying on top of some of the best educa-

tional offerings [available].”  

 Since 1988, the Greater Las Vegas 

area’s CCIMs have organized as the 

Southern Nevada CCIM Chapter, a group 

that welcomes CCIMs, CCIM candidates 

(those working toward the designation) 

and non-CCIM industry affiliates as 

members. Anyone can join the chapter 

and at any time. Today, membership 

exceeds 250 individuals.

 “Our chapter is one of the best in the na-

tion. We add great value for our members,” 

said Jennifer Ott, CCIM, the executive vice 

president focused on retail at Las Vegas-

based ROI Commercial Real Estate. 

 The local chapter is part of a national 

association, the CCIM Institute, which 

celebrated its 50th anniversary last year. 

Comprised of 50 chapters spanning 30 

countries, it provides designees with an 

immediate, worldwide network and op-

portunities to build relationships and work 

with other members, locally, nationally 

and globally. 

Giving Back
 Southern Nevada CCIM Chapter mem-

bers enjoy their ongoing and growing phil-

anthropic and community efforts. 

 “We want to give back to our communi-

ty,” said Salina Ramirez, CCIM, chair of the 

chapter’s Community/Social Events Com-

mittee. “We love being a part of that. And 

I think it’s a huge benefit. We’re able to, so 

why not?” Ramirez, a CCIM since 2015, is 

Partnerships
ONE of the ways in which CCIM provides value 

for its membership is through several strategic 

alliances in Southern Nevada. By partnering 

with other organizations and companies in the 

community, CCIM members are able to take 

advantage of a broad local network to promote 

their deals and clients.

• Commercial Alliance Las Vegas (CALV) is a non-

profit organization managed by the Greater Las 

Vegas Association of REALTORS. As a partner to 

CCIM, the organization has come alongside to sup-

port CCIM membership. One of the ways in which 

CALV does this is by working with CCIM leadership 

to lobby for important legislation on behalf of the 

organization.  In addition, CALV is a platinum level 

sponsor of CCIM and supports the organization 

through education.

• The Southern Nevada community is an important partner 

for CCIM and, as such, the organization has set up the 

Southern Nevada CCIM Education Fund to give back to the 

community. The fund is used to support the John S. Park 

elementary school and a portion of the proceeds from the 

organization’s annual wine soirée are donated to the fund.

• In addition to the organizations already mentioned, 

CCIM has cultivated a vast network of sponsors and 

supporters throughout the years. Each sponsor plays 

an important role in ensuring that CCIM members are 

able to take advantage of key relationships.

“The Las Vegas 
chapter does 
a great job. 

[There is] a lot 
of involvement, 

support and 
fun … a great 
combination!”
—MichaelDunn,CCIM
Cushman&Wakefield
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an agent at Las Vegas’ Commercial 

Executives Real Estate Services.

 Last year alone, the chap-

ter raised and donated a total of 

$21,100 to several local entities, 

including:

• John S. Park Elementary School

• Las Vegas Victims Fund

• Three Square 

• Spread the Word Nevada

• Salvation Army’s Las Vegas 

Adult Rehabilitation Center

 At every year-end, the chapter in-

vites representatives from and people 

served by these groups to its holiday 

luncheon, at which it presents to each 

entity a check. At the last such event, 

children from the elementary school 

who attended played violin for the au-

dience, using instruments purchased 

with the CCIM chapter’s donation. 

 New in 2017, the Community/Social 

Events Committee turned one of the annual 

sponsorship events, the Putt-Putt mixer, 

into a fundraiser. Proceeds of $5,600 went 

to the fund for victims of the October 1 

mass shooting in Las Vegas. 

 For three years now, the popular annual 

poker tournament—65 people played in 

the last one, the biggest turnout ever—has 

been a fundraiser for The Salvation Army’s 

Las Vegas Adult Rehabilitation Cen-

ter in honor of the late Andy Hantges, 

a fellow CCIM. 

 Along with money, the chapter’s 

members give their time by assist-

ing their non-profit organization 

partners in various ways. For exam-

ple, in a recent collaboration, they 

helped interview young applicants 

for scholarships from Project 150, a 

group that offers support and ser-

vices to homeless high school students. 

For the Three Square food bank, chap-

ter members pack lunches or serve food 

a few times a year. For Spread the Word 

Nevada, which advances childhood liter-

acy, they help however they can, primarily 

collecting and donating books, but even 

cleaning books.  

 Ramirez predicts the chapter becoming 

more involved with the community’s young 

adults in a mentoring capacity in the future. 

CCIM | Breaking Barriers, Exceeding Expectations

Christopher
McGarey, CCIM

Berkshire Hathaway HS 
Nevada Properties

Jennifer
Ott, CCIM

ROI Commerical 
Real Estate

Chris 
Richardson, CCIM
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What led you to get your
CCIM designation?

“It is a designation 
I wanted to obtain 
since first starting 

in the business, 
back in 2008. It 

took me a while to 
actually complete the 
requirements and it 
was well worth it.”
—JakkeFarley,CCIM
MountainWestCommercial

“I wanted to
really invest in my 
career and go to
the next level.”

—ChrisRichardson,CCIM
LogicCommercial

RealEstate

“I wanted to learn 
more about the 

financial analysis 
behind investment 

sales and it’s a 
great network.”

—LaurenTabeek,CCIM
Cushman&Wakefield

“In my opinion, 
CCIM recipients 

are the best in the 
business. I wanted 
to associate with 

the best.”
—RandyNorton,CCIM

GreenMesaCapital

“The desire to 
structure a more 

professional 
approach to 

my commercial 
business [led 
me to get the 
designation].”

—JackWoodcock,CCIM
BerkshireHathaway
HSNevadaProperties

“I wanted to be 
a member of a 

team of qualified 
professionals.”

—CharlieMack,CCIM
MackRealty

“[I wanted] 
to represent 
myself as a 

knowledgeable 
expert in the 

commercial real 
estate industry.
—JeffChain,CCIM
MillenniumCommercial

Properties

“I wanted top notch 
commercial real 
estate education 
and to set myself 
apart from the 
average agent.”
—JamesHan,CCIM
NorthcapCommercial

“The educational
classes required for

the designation
are highly

beneficial to my
work for clients.”

—SuzetteLaGrange,CCIM
ColliersInternational
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 “I just see us going in that direction, and 

I’m really excited for [us] to become part of 

that,” she said.

 Other ways CCIM designees contribute 

is by serving on the chapter board, its vari-

ous committees and/or volunteering at the 

national level. 

Plethora of Events
 The chapter’s major annual fundraiser 

event is the Wine Soirée and Silent Auc-

tion, held every fall. This year, the 22nd 

consecutive one, will have a Havana 

Nights theme. In 2017, with 195 guests in 

attendance, the chapter raised $30,000 

through sponsorships, the auction and 

raffle ticket sales. 

 “I want to beat those numbers; I’m hop-

ing to set a record this year,” said Ott, the 

chapter’s chair of the Wine Tasting Com-

mittee, co-chair of the Candidate Guidance 

Committee and president-elect. 

 Every month the chapter holds an 

educational networking luncheon, where 

a panel of experts presents on a timely, 

relevant topic. For example, one recent 

program was on Opportunity Zones es-

tablished by the Tax Cuts and Jobs Act of 

2017. Past discussions included business 

opportunities on Strip land, the effects of 

the marijuana business on Las Vegas and 

how investment sales should affect the city 

in the current year. Each luncheon draws 

about 150 people.

 “[The panels] have helped us be on top 

of our game and be aware of the developing 

trends,” said Andy Crawford, a CCIM since 

April 2017, a chapter director and chair of 

the Programs Committee, which organizes 

and holds the monthly luncheons. Crawford 

is also a vice president at CommCap Advi-

sors specializing in originating non-recourse 

loans, those secured by collateral but which 

the borrower does not personally guarantee.

 Each year culminates with a special 

holiday luncheon for the chapter’s mem-

bers, donation recipient groups and spon-

sors. Also for sponsors and designees 

is a fun, annual appreciation party, like 

“The local 
chapter has done 

a great job of 
staying relevant 
and building a 

presence.”
—ChrisJackson,CCIM

NorthAmerican
Commercial
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The School of the Elite
  Financial Analysis for
Commercial Investment Real Estate
This class serves as an introduction to the CCIM Cash Flow 

Model. Learn to apply the CCIM Cash Flow Model to make 

investment decisions based on wise investment fundamentals. 

  Market Analysis for
Commercial Investment Real Estate
It isn’t possible to make intelligent real estate decisions without 

learning about the CCIM Strategic Analysis Model for investors, 

lenders, developers, brokers and other real estate professionals. 

Learn how financial analysis and market analysis are two sepa-

rate, yet completely interrelated components of the strategic 

analysis process.

  User Decision Analysis for
Commercial Investment Real Estate
This class incorporates the CCIM Decision-Making Model into all 

case studies. Begin to develop the practice of applying the CCIM 

Communications/Negotiations Model to all real estate decisions 

with a focus on using this Model in interest-based negotiations.

  Investment Analysis for
Commercial Investment Real Estate
Similar to other courses, CI 104 is case-study driven. Learn about 

key investor decisions within each case study and gain knowl-

edge, tools, and resources needed to make the right decisions.

Online Ethics Course
This course, which is required for all candidates pursuing the 

CCIM designation, provides relevant information about the CCIM 

Code and Standards of Practice of the CCIM Institute.

Interest Based Negotiation:
Preparing to Negotiate and
Advanced Negotiations Workshops
These interactive workshops introduce a proven negotiations 
process using the CCIM Interest-based Negotiations Model.

CI 101

CI 102

CI 103

CI 104

GILLETT Construction is a premier design/

build contractor that offers a personal and 

professional approach to construction. The 

firm has extensive experience in managing 

construction to achieve clients’ objectives 

while controlling costs.  

 Company founder and president Dar-

ren Gillett started Gillett Construction in 

2002 to better maintain his relationships 

with his clients, many of whom have 

been loyal for decades. With a wealth of 

knowledge in all aspects of commercial 

construction, hands-on construction 

field experience, project management 

skills and integrity, Gillett Construction 

is unequaled.

 The company’s team approach allows for 

quality projects to be delivered on time and 

under budget. Transparency is critical to their 

team approach and the firm stresses the im-

portance of clear, timely communication. Gil-

lett’s team is known for its high level of integ-

rity and commitment to get projects complet-

ed on time while looking to find cost-saving 

solutions during all phases of construction.

 Gillett Construction’s team members 

have extensive experience constructing 

commercial buildings, office improvements, 

multi-story hospitality/casino projects, retail 

stores, restaurants, arenas, ice rinks and 

parking structures. Their experience, creativ-

ity and accountability enable them to keep 

pace with today’s development demands.

 Company leadership values honesty and 

integrity. They have high standards because 

they take pride in what they do and are com-

mitted to providing clients with excellent 

craftsmanship.

 Whether it is opening an event center, 

parking garage or hotel tower, Gillett Con-

struction understands the process and what 

it takes to deliver.

Gillett Construction

The Personal
Touch
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the well-attended, catered Golden 

Knights game and mixer in 2017. The 

2018 bash, held in June, was an ice 

skating mixer at City National Are-

na, featuring a D.J. and food from 

MacKenzie River Pizza. 

CCIM Advantages
 Being a CCIM garners prestige 

and respect, which is well earned, as 

these select individuals have put in 

the considerable effort, time and resources 

required to attain a significant goal. 

 It opens the door to referrals from within 

the CCIM network, locally, nationally and 

internationally. CCIMs like to do business 

with other CCIMs as they “speak the same 

language” and inherently trust one another, 

said Ott.

 It means having at their fingertips the 

tools and resources needed to carry out 

their day-to-day work in the industry. Re-

sources include, among others, an individ-

ual profile on CCIM.com, an e-mail-based 

network called DealShare, various busi-

ness forms, a property-marketing platform 

and the often-used Site To Do Business, an 

integrated online service for comprehen-

sive site analysis, mapping, demographic 

data, photos and more. 

 All of these are available through the 

umbrella organization, the CCIM Institute, 

and because CCIMs must be an in-

stitute member, they have access to 

them. Other institute perks for CCIMs 

include access to certain publica-

tions, tuition discounts and affinity 

programs for travel, printing and com-

mercial real estate technology.  

 CCIMs have opportunities to stay 

current in their field, between the 

monthly panel discussions at the 

luncheons and additional continuing 

education courses. 

 Particularly today, having the CCIM des-

ignation is beneficial and valuable. 

 “We’re working in interesting times,” Ott 

said. “Things are shifting and changing in 

the industry, and in the marketplace. We’re 

better able to provide quality market analy-

sis and to advise and facilitate our clients.”

 Two recent major changes in Southern 

Nevada’s commercial real estate land-

scape are the Golden Knights, the 2018 

Andy
Crawford, CCIM

CommCap
Advisors

Robin
Civish, CCIM

ROI Commerical 
Real Estate

Salina
Ramirez, CCIM

Commercial Executives 
Real Estate Services
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Insured by NCUA. Equal Housing Lender. 
Currently not offering financing for construction or raw land loans.

Michael Zufelt Sandy Thompson

• Loan amounts from $1-5 million 
• Fixed terms from 5-10 years with
   5-year rate adjustment.

• Local underwriting    
• Almost 50 years of commercial 
   lending experience. 

Commercial Real Estate Lending

NO-PREPAYMENT PENALTIES!

Contact us today!

MichaelZ@OneNevada.org
(702) 948-5339

mailto:MichaelZ@OneNevada.org
http://www.onenevada.org
http://www.bestoflasvegas.com
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NHL Western Conference champions, 

having made the area their home and the 

Oakland Raiders slated do so as well. The 

former team has its practice rink in Down-

town Summerlin, and the latter has a prac-

tice field in West Henderson, a region that 

is growing as a result. 

 “They have attracted other, related 

businesses—marketing, development, 

construction. The ripple effect is phenom-

enal. And they bring a lot of energy. I pre-

dict that sometime we’ll get an NBA team 

as well as an MLB team,” said McGarey 

Chapter Benefits
 A major advantage to being a chapter 

member is the chance to belong to and 

interact with an industrious and enjoyable 

group of peers, at monthly meetings, so-

cial events, community outreach activities 

and more, and participate in what all is go-

ing on, to the extent desired.

 McGarey added, “There’s no backbiting. 

The competitiveness stops at the door. It’s 

more of a spirit of, ‘let’s work together.’” 

 Many people join Southern Nevada 

CCIM for the opportunities to network and 

make connections, to possibly do busi-

ness with the area’s deal makers and po-

tential clients. Two parties might strike a 

deal at a lunch. 

“I have been 
happy with [the 
organization’s] 

enthusiasm to get 
more people involved 

in networking 
events, as well as 
helping those who 

are working towards 
their designation, or 

considering it.”
—MarcMagliarditi,CCIM

LogicCommercial
RealEstate

http://www.gatskicommercial.com
http://www.gatskicommercial.com
http://www.managedpay.com
http://www.managedpay.com
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What advantages has your CCIM 
designation given you?

“The designation 
gives you instant 

credibility to other 
professionals familiar 
with the education. 

The education 
prepared me for 
in-depth analysis 
of investment real 

estate that not 
everyone in the 

industry possesses.”
—PhillipDunning,CCIM

ColliersInternational

“As a worldwide
designation, I
have used my
designation to

separate me from
the pack when
meeting new

customers. I love
networking with
other designees
as we speak the
same language.”

—SoozieJonesWalker,CCIM
CommercialExecutives
RealEstateServices

“The past 12
years as a CCIM
designee have

been incredible.
My business has

had unprecedented
growth, year after

year, and my sphere
of influence has

continued to grow
exponentially.”

—ChristopherMcGarey,CCIM
BerkshireHathaway
HSNevadaProperties

“[It has given me] 
the ability to say 
I am one of the 
top commercial 

real estate 
professionals.”

—MarcusThreats,CCIM
Marcus&Millichap

“Mutual 
recognition from 

other CCIM’s, 
locally and around 

the world.”
—TonyAmato,CCIM

AvisonYoung

“The designation 
had enabled me 

to better serve my 
clients, enhanced 
my credibility with 
clients and brokers 

and fostered 
camaraderie with 

fellow industry 
participants.”

—AndyCrawford,CCIM
CommCapAdvisors

“[The designation 
has] opened many 
doors and created 

greater client 
confidence.”

—RichardLybbert,CCIM
SummitCommercial,Inc.
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8363 West Sunset Road, Suite 100  •  Las Vegas, NV 89113
(702) 932-0876 Main  •  www.ncslasvegas.fntg.com

YOUR LOCAL EXPERTS
For Commercial Title and Escrow Services
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 “[The chapter] offered me the oppor-

tunity to rub shoulders with some of the 

professionals doing what I wanted to do. I 

was looking for an outlet to further my ca-

reer,” said Richardson, who joined South-

ern Nevada CCIM before getting pinned. 

A CCIM since 2011, today he’s a chapter 

board member and chair of the Marketing/

Communications Committee. 

 The local group presents opportunities 

for developing, not just new business rela-

tionships, but lasting friendships as well. 

 Being involved can help individuals 

grow personally in areas of public speak-

ing, leadership, mingling, socializing and 

more.  

 Additionally, the chapter has alliances 

with other industry groups, including the 

National Association of Realtors (NAR), 

Commercial Alliance Las Vegas (CALV), 

Society of Industrial and Office Realtors 

(SIOR), Institute of Real Estate Manage-

ment (IREM) and Building Owners and 

Managers Association (BOMA), allowing 

for inter-connections as well. 

 Finally, joining the chapter makes 

sense economically, as it’s more afford-

able to join than pay for each individual 

luncheon. 

What it Takes
 To earn the CCIM designation, candi-

dates must fulfill an extensive curriculum 

that includes classes in financial, market, 

user and investment analyses, ethics and 

negotiations. They must submit a portfolio 

of qualifying experience—transactions or 

consultations that meet certain monetary 

and time standards—and pass a com-

prehensive examination, which is offered 

twice a year, in April and October. This set 

of requirements ensures that designees 

are proficient in both theory and practice. 

 Once all requirements are met suc-

cessfully, candidates “get pinned.” Pin-

ning is the process of getting sworn in as 

an official CCIM and being awarded the 

http://www.ncslasvegas.fntg.com
http://www.nvslasvegas.fntg.com
http://www.tradewindsconstruction.com
http://www.tradewindsconstruction.com
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FOR over 38 years, R&O Construction 

has continued its dedication to helping 

clients build their dreams through mean-

ingful projects in Las Vegas, Nevada and 

beyond. 

 With a foundation built upon retail con-

struction and based on the understanding 

that earning repeat business is the key to 

growth, R&O Construction has become the 

go-to general contractor for the Las Vegas 

Valley and its surrounding communities. 

The reason is simple, a client-focused mis-

sion guides every project and consistently 

demonstrates the ability to turn your con-

struction needs into quality-built reality.

 When R&O Construction leadership 

looks to the future, they do not aim to be 

the biggest general contractor, but the one 

big enough to handle the needs of any proj-

ect. This means that every client and proj-

ect receive the highest level of service and 

attention to detail. 

 R&O’s commitment means each build 

is big enough to treat like the company’s 

most important, because they know that 

it is most important to the client. The goal 

is always to build trust and relationships, 

never just projects. 

 With a storied and respected history of 

working with commercial developers to 

deliver projects that stand as hallmarks of 

the industry, R&O continues to stay rooted 

in its founding principles through an unri-

valed dedication to quality. 

 President Slade Opheiken’s lives by the 

words, “Nothing is more important to us 

than the trust our clients give us to build 

their projects on time and on budget. Our 

reputation is built on doing just that.”

R&O Construction

“Big Enough”

Chapter Commit tees
Candidate Guidance: provides guidance, 

encouragement and mentoring to CCIM candidates

Communications/Marketing: coordinates and 

carries out the chapter’s various marketing efforts, liaises with 

the public and media

Community/Social Events: organizes charity efforts 

and events and makes them happen

Designation Promotion: works to ensure the 

chapter’s CCIM designees and the designation itself are 

promoted and recognized

Education: chooses classes to be held locally, recruits 

instructors, organizes locations, markets the courses

Legislative Affairs: tracks and reports the hot topics 

at the city, county and state levels related to commercial real 

estate and real estate in general

Membership: grows the chapter’s membership

Newsletter: oversees publication of the bimonthly Perspective

Programs: develops, organizes and puts on the monthly 

luncheons

Scholarship: administrates the scholarship program

Sponsorship: organizes and hosts sponsor events, offers 

marketing opportunities to sponsors

University Outreach: creates exposure opportunities of 

CCIM and its curriculum to students at higher education schools, 

develops related programs for these institutions, generally 

promotes the pursuit of real estate careers

Wine Tasting: organizes and puts on the annual wine soirée 

and silent auction event

https://www.nevadabusiness.com/?utm_source=PDF&utm_medium=PDF&utm_term=PDF%20PDF%20July%202018&utm_content=PDF%20PDF%20July%202018
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exclusive, red “CCIM” lapel pin that de-

notes their achievement and new status. 

This is done by the new designees’ chap-

ter president at one of the CCIM Institute’s 

twice-yearly governance meetings follow-

ing the big exam. 

 “I joke that it’s the most expensive 

piece of jewelry that I own, between the 

time and the money for the education and 

the experience that are behind it,” Ott 

said. 

 All course materials are provided by 

the CCIM Institute, which regularly de-

velops new offerings, both individual and 

series, and a mix of online and in per-

son and local and national. The evolving 

catalog of courses includes, for instance, 

Commercial Loan Underwriting, Splitting 

Profits and Advanced Market Analysis. 

The institute recently created a Real Es-

tate Development Specialty Track cur-

riculum, which requires 10 courses plus 

40 hours of elective credits to earn the 

distinction. 

 CCIM candidates can rest assured 

they’re not alone in the process, as the 

Southern Nevada CCIM Chapter has a 

committee whose responsibility is guiding 

and mentoring potential designees along 

the way. 

Christopher McGarey, CCIM
President

Berkshire Hathaway HS Nevada Properties

Jennifer Ott, CCIM
President Elect

Wine Tasting Chair | Director
ROI Commercial Real Estate

Adam Gregory, CCIM
Treasurer/Secretary

Designation Promotion Chair | Director
CommCap Advisors 

Phillip Dunning, CCIM
Immediate Past President
Newsletter Chair | Director

Colliers International

Robin Civish, CCIM
Candidate Guidance Chair | Director

Education Chair | Director
ROI Commercial Real Estate

Devin Lee, CCIM
Sponsorship Liaison | Director

Northcap Multifamily 

Salina Ramirez, CCIM
Networking & Social Chair | Director

Commercial Executives
Real Estate Services

Chris Richardson, CCIM
Communications Chair | Director
Logic Commercial Real Estate

Lauren Tabeek, CCIM
Community Service | Director
Cushman & Wakefield

Jeffrey Mitchell, CCIM
University Outreach | Director
Mountain West Commercial Real Estate

Stacy Scheer, CCIM
Membership Chair | Director
Colliers International

Sharon Beesley, CCIM
Legislative Affairs | Director
Joel Laub and Associates

Andy Crawford, CCIM
Programs Co-Chair | Director
CommCap Advisors

Avece Higbee, Esq.
Legal Representation
Marquis Aurbach Coffing Attorneys

Jarrad Katz, CCIM, SIOR
Scholarship Chair
MDL Group

Chapter Leadership

“I am very fond
of the charity work 
and contributions 

[of Southern 
Nevada CCIM]. I am 

also proud of our 
drive to

help new brokers 
grow through 
education and 
mentorship.”

—JarradKatz
MDLGroup
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What does it mean when you find 
yourself working with another 

CCIM designee?

“We can find 
common ground 
much faster and 
either move on, if 
it doesn’t make 
sense for our 

clients, or move 
forward quickly if 

it does. It is always 
a great pleasure 
and advantage to 
work with another 

CCIM.”
—BrianSorrentino,CCIM

ROICommercial
RealEstate,Inc.

“I know they have 
taken the time

to become an expert 
in their field. That 
means they are not 
cutting corners and, 

likely, not cutting
corners in our 

dealings either.”
—RobinCivish,CCIM

ROICommercial
RealEstate,Inc.

“Some of the best 
experiences I have 
had is working with 

fellow CCIM’s. I 
recently closed 

a loan where the 
seller and buyer 

were represented 
by CCIM’s. I knew 

going in that my job 
would be far easier 
knowning that all 

parties had excellent 
representation.”

—AdamGregory,CCIM
CommCapAdvisors

“It means you 
are working with 
a knowledgeable 
professional with 
experience and 
understanding 
of commercial 

real estate 
transactions.
That normally 

leads to a much 
smoother deal.”
—CathyJones,CCIM

SunCommercial
RealEstate,Inc.

“They have the 
knowledge and 

experience to get 
the deal done.”

—AntoneBrazill,CCIM
NAIVegas

“We will both have 
the same respect in 
the transaction for 

one another because 
we have the same 

knowledge and 
ethics.”

—BobbiMiracle,CCIM
CommercialExecutives
RealEstateServices

“There is a level 
of respect and 

connection, even 
if we have never 

worked together.”
—JenniferOtt,CCIM

ROICommercial
RealEstate
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Since 1995, G.C. Garcia, Inc. has helped companies like yours 
navigate the challenging and sometimes treacherous terrain of  real 
estate transactions, government zoning, licensing and permitting. 
As an internationally recognized leader in the field of land planning 
and development, we can keep you safely on the right path, saving 
you time, money and headaches. Call today for a free consultation.

PERMIT EXPEDITING • ENTITLEMENTS • LICENSING • EXPERT WITNESS

702-435-9909  //  info@gcgarciainc.com

YOUR 
RED 
TAPE 
SHERPAS

A Planning & Development Services Corporation

 “We are always available to answer 

questions for candidates and individu-

als looking to become candidates for the 

designation,” said Robin Civish, CCIM as 

of 2009, chair of the chapter’s Candidate 

Guidance and Education Committees, 

a past president, current director and 

regional representative. She also is the 

executive vice president of retail at ROI 

Commercial Real Estate.

 Other assistance for candidates 

comes in the form of scholarships. Some 

can be applied toward core classes, some 

towards other education, including the 

Comprehensive Course Review for the 

CCIM exam or the two-day Foundations 

for Success class. Since 2000, the chapter 

has awarded $78,000 in scholarships.

 For anyone interested in pursuing the 

CCIM designation, whether new to the 

business or veterans, Civish recommends 

they take Foundations for Success. 

 “This will give them a taste of the rest 

of the education and gets them excited 

about everything they will learn,” she 

added.

 For those who’ve achieved the CCIM 

designation, it signifies they have worked 

hard and long and have elevated their 

careers. It shows they have a commit-

ment to and a deep understanding of 

the commercial real estate industry and 

investment-based principles. It means 

that they’re just as knowledgeable about 

the field as their clients and can represent 

them well. 

 “It’s really something of a milestone,” 

Crawford added.

Contact Us

For more information
about the resources CCIM
offers go to SNCCIM.org,
call 702.798.5156 or email
snccim@amnevada.com.

mailto:info@gcgarciainc.com
mailto:snccim@amnevada.com
http://www.gcgarciainc.com
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Sponsors
Platinum 
Commercial Alliance Las Vegas
First American Title-NCS

Gold
Bank of Nevada
Colliers International
Nevada Business Magazine
Northcap
Wells Fargo

Silver
Commercial Design Group
DC Building Group
Fidelity National Title Group-NCS
JP Morgan Chase
Las Vegas Review Journal
Marquis Aurbach Coffing
Nevada State Bank
R & O Construction
Sun Commercial Real Estate
The McGarey Group - Berkshire Hathaway
US Bank

Bronze
Bank of America Merrill Lynch
Bank of George
Commercial Executives
Cushman & Wakefield
First Savings Bank
G.C. Garcia, Inc.
Harris Associates & General Contractor
LM Construction
Logic Commercial Real Estate
Marnell Properties
MDL Group
Meadows Bank
Nevada State Development Corp
Newmark Knight Frank
NewMarket Advisors
NFP
Ten-X Commercial
Tradewinds Construction
Vegas Inc

Copper
Access Commercial Mortgage
Affordable Concepts, Inc.
AJB General Contractor
Avison Young
Cathay Bank
CBRE
CommCap Advisors
Dwyer Engineering Inc.
Harsch Investment Properties
Highland Commercial Roofing
Kittrell Jensen Contractors
Law Office of B. E. Dezendorf
Marcus & Millichap
McGinley & Associates
Mourey Insurance Agency
Nevada Development & Realty
OGI Environmental
One Nevada Credit Union
Pacific Premier Bank
ROI Commercial Real Estate
The Korte Company
Thomas & Mack Co.
Triple Crown Painting & Drywall
Young Insurance Brokers

702.501.6879 | CHRISTUCKERLV.COM
THE HEADSHOT

http://www.christuckerlv.com
https://www.nevadabusiness.com/?utm_source=PDF&utm_medium=PDF&utm_term=PDF%20PDF%20July%202018&utm_content=PDF%20PDF%20July%202018
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ANN ALBA, Westland Enterprises • TONY AMATO, Avison Young 
• SHARON BEESLEY, Joel Laub and Associates • SUSAN BORST, 
Colliers International • ANTONE J. BRAZILL, NAI Vegas • LISA J. 

CALLAHAN, Sage Commercial Advisors • MELISSA CAMPANELLA, 
NewMarket Advisors • JEFF CHAIN, Millennium Commercial 
Properties • ROBIN CIVISH, ROI Commercial Real Estate • 
ELIZABETH CLARE, Avison Young • CAROL CLINE-ONG, MDL Group 
• ANDY CRAWFORD, CommCap Advisors • ALEXIA CROWLEY, 
Colliers International • BRITTANY DAVIS, PHD Properties Inc • 
SEAN DESON, Deson & Company 
• MOLLIE E. DOYLE, Boulevard 
Invest LLC/Miracle Mile Shops 
• THOMAS A. DRESCHER II, 
NV Energy • GLENN DULAINE, 
Realty Executives of Nevada • 
MICHAEL R. DUNN, Cushman & 
Wakefield • PHILLIP DUNNING, 
Colliers International • ROY 

EASTON, EBO Realty Corp • 
ALAN D. ERICKSON, Nevada 
State Bank • JAKKE FARLEY, 
Mountain West Commercial 
Real Estate • SANDRA FINK, 
Sandra L. Fink & Associates Inc. 
• ADAM GREGORY, CommCap 
Advisors • TERRY L. HAMILTON, 
NewMarket Advisors • JAMES 

S. HAN, Northcap Commercial • ROBYN HOGAN, CalAtlantic 
Homes • CHRISTOPHER JACKSON, North American Commercial 
• PETE JANEMARK, Cushman & Wakefield • CATHY JONES, Sun 
Commercial Real Estate Inc. • SOOZI JONES WALKER, Commercial 
Executives Real Estate Services • JARRAD KATZ, MDL Group • ERIC 

J. LARKIN, NAI Vegas • DEVIN LEE, Northcap Commercial • JASON 

LESLEY, Perry Guest Companies • JENNIFER LEVINE, Cushman & 
Wakefield • ANDREW S. LEVY, ERA Brokers • MEAGHAN LEVY, 
Newmark Knight Frank • MICHAEL J. LONGI, Realty Specialists • 

ROBERT LUJAN, JLL • RICHARD LYBBERT, Summit Commercial 
Inc. • CHARLIE MACK, Mack Realty • MARC MAGLIARDITI, 
Logic Commercial Real Estate • RYAN MARTIN, Logic Commercial 
Real Estate • DANIEL MARX, Silver State Realty & Investments 
• CHRISTOPHER MCGAREY, Berkshire Hathaway HS Nevada 
Properties • BOBBI MIRACLE, Commercial Executives Real Estate 
Services • JEFFREY MITCHELL, Mountain West Commercial Real 
Estate • HAYIM MIZRACHI, MDL Group • ERIC MOLFETTA, Colliers 
International • BARRY R. MOORE, Diversified Realty • SUSANNE 

MOORE, Millennium Commercial 
Properties • KATHERINE 

MULLAY, The Equity Group • 
E. THOMAS NASEEF, Colliers 
International • RANDY NORTON, 
Green Mesa Capital, LLC • RON 

OPFER, Coldwell Banker Premier 
Realty • JENNIFER F. OTT, ROI 
Commercial Real Estate Inc. 
• SCOT PRINCE, Mountain 
West Commercial Real Estate • 
SALINA RAMIREZ, Commercial 
Executives Real Estate Services • 
JACK A. RAPPAPORT, Mountain 
West Commercial Real Estate • 
CHRISTOPHER RICHARDSON, 
Logic Commercial Real Estate • 
TEDD B. ROSENSTEIN, Nevada 

Development & Realty Co. • STACY SCHEER, Colliers International 
• BRIAN SORRENTINO, ROI Commercial Real Estate • LUCINDA 

STANLEY, Grand Mesa Commercial Real Estate • DAVID P. 

STRICKLAND, Thomas & Mack Development Group • LAUREN 

TABEEK, Cushman & Wakefield • MIKE TABEEK, Newmark 
Knight Frank • MARCUS W. THREATS, Marcus & Millichap • 
GENE TROWBRIDGE, ESQ., Trowbridge & Taylor LLP • Al Twainy, 
Colliers International • GINO VINCENT, Logic Commercial Real 
Estate • JACK WOODCOCK, Berkshire Hathaway HomeServices

To contact a CCIM expert in your market,
call 702-798-5156 or visit www.ccim.com

Some Things in Life
Demand Total Expertise

A Commercial Real Estate Transaction is One of Them.

http://www.ccim.com
http://www.ccim.com



